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JOB DESCRIPTION

POSITION TITLE:

Sales & Marketing Manager
ORGANIZATION: 

Jiangsu EHS Academy
REPORTING TO:   

Operations Director of the Jiangsu EHS Academy
OFFICE LOCATION:
Suzhou Industrial Park, Suzhou, Jiangsu
EMPLOYER:


Nanjing University 
POSITION SUMMARY:

The Institute for Sustainable Communities (ISC) is seeking an experienced Sales & Marketing Manager for the Environment, Health and Safety (EHS) Academy in Jiangsu Province (“Jiangsu EHS Academy” hereafter).  
The Business Development Manager is responsible for leading the creation and execution of EHS Academy’s strategic sales and marketing plan.  Principal to the role is developing and managing the EHS Academy sales pipeline by engaging and closing new business opportunities.  The Business Development Manager will also be responsible for all EHSA brand management including public relations, government affairs, marketing material generation, etc.  
ORGANIZATION:
The Jiangsu EHS Academy is established as part of the ISC’s US-China Partnership for Climate Action (PCA) program, which brings together the best of U.S. and Chinese resources to promote clean energy and address the largest and fastest growing sources of greenhouse gas emissions in China:  industry, cities, and the power sector.  The Jiangsu EHS Academy is a joint project of ISC and the School of Environment, Nanjing University. It is the second EHS Academy of ISC after the first one in Guangdong, which is managed by Lingnan College at Sun Yat-sen University.  The Academy will provide affordable, state-of-the-art training on environmental compliance and practical energy efficiency measures designed to save energy, reduce emissions, and improve worker safety to managers and engineers within Jiangsu’s manufacturing enterprises.  With the support from the U.S. Agency for International Development, GE Foundation, Alcoa Foundation and Wal-Mart, the EHS Academy aims to become China’s most advanced EHS education and training center.    

RESPONSIBILITIES:
· Develops strategic Sales and Marketing Plan for the Jiangsu EHS Academy.

· Identify high-value sales and strategic partner targets.

· Develops large scale programmatic sales platform.

· Ensures continued sales to existing clients.

· Works closely with Senior Lecturer to ensure EHS Academy course/product portfolio is consistent with industry/client needs.

· Manages and promotes EHS Academy brand throughout EHS industry and academic circles. 

· Manages development of all EHS Academy marketing material including print, video, audio, etc 

· Maintain database of EHS Academy clients and prospects.

QUALIFICATIONS:

· An advanced degree in marketing, MBA or other related degree.  

· Over 8 years of experience in sales and marketing with Multinational Corporations, training organizations, or consulting firms.
· Demonstrated ability to prospect, cultivate, and manage new accounts.
· Strong verbal communications skills and demonstrated ability to write clearly and persuasively.
· Demonstrated ability to think strategically and thorough understanding of strategic development.
· Strong partnership-building and event planning skills.
· Thorough understanding of EHS based education will be a plus.

· A track record that demonstrates energy and creativity, and the ability to successfully prioritize and manage competing priorities.

· Excellent interpersonal skills.

· Experience in data processing (Microsoft Word), spreadsheet (Microsoft Excel), e-mail, and Internet browser software.

· Strong English skills (spoken and written) and fluency in Mandarin required.

TO APPLY: Submit cover letter, resume, and salary history by email to: applications@iscchina.org and wshen@ehsacademy-js.org
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